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Level of Care Assessments   Staying in the Budget 

and Considerations      Vet benefits  
  Home Care      Long term Care Ins. 

  Retirement Communities    Medicare  Medicaid 

  Assisted Living                                       Problem resolution  

  Memory Care                                         Hospital and Rehab 
  Nursing Home     Care team 

  PRI and SCREEN      Future / Crisis Plans 

What to ask your real estate agent  Agent’s name: _________________________ 
 
How long have you been working as a real estate agent? ____________________________ 
Do you have special credentials? (Member of National Association of Realtors?) __________  
__________________________________________________________________________  
__________________________________________________________________________  
Is this a full-time job for you? ___________________________________________________ 
What days of the week do you work and what hours? _______________________________ 
How many clients do you represent? ____________________________________________  
How many homes did you represent last year? ____________________________________  
How many of those did you sell? _______________________________________________  
What’s your average number of days from listing to purchase offer? ___________________ 
How much does the price lower on houses you have listed? __________________________  
__________________________________________________________________________  
__________________________________________________________________________  
How much do you charge to sell my home and why? ________________________________  
__________________________________________________________________________  
__________________________________________________________________________ 
Are you knowledgeable about this area? _________________________________________  
How do you monitor the market? ________________________________________________ 
How do you plan to market my home? (see below)  
 Newspaper. ___ yes.  ___ no.  If yes, what days? _____________________________ 
 Online___ 
  __ Realtor.com 
  __ Trulia.com  
  __ Zillow. Com  
  __ Other: ________________________________________________________ 
 Your website  __________________________________________________________ 
 Social media – if yes, which? ______________________________________________  
 Television – if yes, describe: ______________________________________________  
Will you use video of my home? ________________________________________________  
Will you personally be the one buyers talk with? ___________________________________ 
How do you manage open houses and do you attend every one? _____________________  
__________________________________________________________________________ 
__________________________________________________________________________ 
How often will you communicate with me regarding your efforts? ______________________  
__________________________________________________________________________ 
Will you allow me to terminate the listing contract if I am not fully satisfied? ______________  
How do you verify the buyer is qualified to purchase my home? _______________________  
_________________________________________________________________________  
_________________________________________________________________________  



 
 

Once sold, will you attend the inspections of my home? ________________________ 
I’d like 2 client references from the past 9 months.  ____________________________ 
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
 
How should I prepare my home?  
 
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
 

Notes on how confident you felt about this realtor:  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
____________________________________________________________________  
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